Business Sales, Mergers and Acquisitions
Doing the Deal
DMB Law regularly advises on mergers, business sales and purchases often between international parties.
We can help you get the fundamentals of your deal right including advising on such important aspects as:
· [image: http://www.davidhulston.com/custom/negotiation%20image.jpg]confidentiality
· due diligence and risk assessment
· warranties and indemnities
· financial structures
· people matters - addressing the concerns of key personnel and negotiators
· drafting the right legal detail in the right legal documentation.
Joint Ventures
Parties to joint ventures often appear unlikely fellows. It is important to take advice to ensure:
· agreements are drafted to prevent conflicts
· the desired joint business model is provided
· the relationship between and the respective rights, roles and responsibilities of the parties are set out clearly from the start. 
DMB Law regularly advises on ventures between international parties with differing languages, cultures and business models. Let us help you set up a lasting and successful venture. 
Shareholder Agreements
In addition to the Articles of the company, shareholder/owners may decide to prepare further provisions regulating their relationships to be included in Shareholder Agreements.
These complex legal agreements need to be very carefully drafted to ensure that they are as enforceable as possible in terms of what they seek to achieve in setting out such things as:
· rights of voting and control
· rights attaching to differing classes of share as to dividend and or capital distribution
· provisions regulating transfers of shares and shareholder exits
· valuation on exit
DMB Law has expertise and experience dealing with such important issues.
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